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HOMEBUYING
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YOUR HOME,

We are excited and honored that you have chosen us to help you along your homebuying journey.
Please keep in mind that we are at the beginning of the mortgage process and we will be asking
for other certain documentation to help you get into your new home.

Note that my team will be working with you hand-in-hand throughout the process. From day one
you will be connecting with me as well as my Licensed Loan Partners, Jeff Cole, NMLS#880564 and
Alex James, NMLS#2054691. Once the contract is in place, they will play a vital role in moving
everything through the system to get you to the closing table. We are here to guide you at every
step and will be in constant communication to ensure your experience goes as smoothly as
possible.

Our goal is to get you a loan that works for you, while providing outstanding customer service. If at
any time you feel that you are not receiving either one of these, please contact me directly.

This is an exciting time and we hope you enjoy the process! Thank you for choosing
us and we hope you are as excited as we are about getting started on your purchase
of a new home!
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Getting Preapproved
at CMG Home Loans

Getting preapproved can have many advantages for home buyers and can even expedite the buying process.

Some of the benefits include:

" |
® 4
. $ SRS I )
[}
L
Determine how much Get a general idea of . Identify
Estimate your down P
you can afford ahead what your monthly qualifying loan
. . payment.
of time. payment will be. programs.

Most importantly, you can improve seller negotiations. The seller may be more inclined to accept your purchase offer
when they know you are qualified to buy their home.

What you need for preapproval:

v Income and v Monthly Debts v Source and Amount of Down v Completed Loan
Employment History and Credit Score Payment and Closing Costs Application



The Home
Loan Process

Meet Your Loan Officer

Review your FICO score and determine your financing options. Having relevant
documentation such as pay stubs, W2's, and government identification can help.

Contracting a Home

Make an offer on the home and obtain a contract on price and terms of
purchase. When you have an offer accepted, provide a copy to your loan officer.

Processing

The processing team verifies the accuracy of the information provided on the
application and reviews the loan request.

Underwriting

Once fully processed, underwriting begins. If there are additional supportive
documents needed, the underwriter will condition those items and work closely
with processing and your loan officer to satisfy those requirements.

Loan Approval

After full review, conditional approval is issued.

Closing Day and Document Signing

Once the loan is “Clear to Close,” your loan officer facilitates all final procedures
so that you can close your loan on time and without hassle.




Meet the Wilsons

Worried about a down payment? Increase your down payment with HomeFundIt™

HomeFundIt™ makes buying a home possible for creditworthy borrowers who are
unable to save for a down payment.

What is HomeFundIt™?

HomeFundIt™ is a first of its kind online gifting platform that makes it easy for
prospective home buyers to accept gifts and apply toward their down payments.

It works like any other social network:

» Connects directly with your social media accounts, like Facebook and Twitter, $4 000

to allow users to share their campaigns with their network. alréady saved
» Family, friends, and anyone else can contribute to your campaign through

the shared link.

$4.500
gifted on
™ ™

Why use HomeFundIt™? HomeFundlt L
Saving for a down payment is one of the biggest challenges future home buyers
face. Whether you need to increase your current down payment savings or
you're starting from scratch, HomeFundIt™ can be the down payment solution $8500
you've been looking for. new down payment
Qualifying home buyers have a chance to have closing costs covered.
» Exclusive Closing Costs Covered program available for first-time home

buyers (as defined by Fannie Mae) who have completed home buyer

education or pre-purchase counseling.
» CMG Financial (or its joint venture partners) will give $2 for every $1

collected (pledged funds do not apply) up to $2,000 or 1% of the purchase

price, whichever is less.
» Grant funds will be applied to non-recurring closing costs.
Here's how it works:

STEP 1 STEP 2 STEP 3 STEP 4
Start your campaign Share your story Grow your funds Buy your home

> < b g

WWW.HOMEFUNDIT.COM

Grant is a $2-to-$1 match on regular down payment gifts received on HomeFundlt, up to the lesser of $2,000 or 1% of purchase price for first time buyers, as defined by Fannie Mae, who
complete homebuyer education prior to signing a purchase contract. Talk to your loan officer or visit your HomeFundIt dashboard for next steps, or you can also find a housing counselor
near you by visiting https://www.hud.gov/counseling. Grant funds are applied to nonrecurring closing costs. If closing costs are fully paid by seller or interested party, grant funds can be
used to buy down the rate. Grant funds cannot be used towards a down payment. Visit https://homefundit.com/Terms for complete terms and conditions.




8 MORTGAGE MUSTS

When buying a home, every little detail matters. To help you stay on
track, here are common dos and don’ts when applying for a mortgage.

o

. Do REVIEW YOUR CREDIT REPORT
. Do HAVE FINANCIAL PAPERS READY

W DN

. Do TALK TO YOUR LO BEFORE ACCEPTING FINANCIAL GIFTS
® & ¢ & o o o O

1. Don't CHANGE JOBS

2. Don't MOVE YOUR CASH/SAVINGS

3. Don't MAKE LARGE, NON-PAROLL DEPOSITIS INTO YOUR ACCOUNTS
4. Don't MAKE LARGE PURCHASES

5. Don't APPLY FOR CREDIT CARDS/NEW DEBT

QUESTIONS? | am happy to help. Please call, email, or text me with any
questions you may have today!



Down Payment

Options

Low Down Payment - Pay 5% or less of the home's
price in cash and borrow the rest. VA and USDA Loans
have 0% down payment options, FHA Loans have low

down payment options, and some Conventional Financing

options allow down payments as low as 3%.
10%* Down Payment - Pay 10% of the home's price in
cash and borrow 90%. Pay for any additional mortgage

insurance.

20%* Down Payment - Pay 20% of the home’s price in

cash and borrow 80%. No mortgage insurance is required.

Down Payment Assistance - Grants, loans, and tax credits
are available at the federal, state, and local level. Talk with

your loan officer about the options available to you.

*Payment example: If you bought a $350,000 home and put 5%
down, for a loan amount of $332,500, with a 30 year loan at a
fixed rate of 6.0% (APR 6.125%), you would make 360 payments
of $2,021.00. Payment stated does not include taxes and
insurance, which will result in a higher payment.

Benefits of

Homeownership

Join a Community - when you move into your new
home, you become part of a new community. Get to
know your neighbors, and build a lasting network.

Invest in an Appreciating Asset - real estate has the
tendency to appreciate over time.

Earn Equity through Ownership - access your
home’s equity when you need it through a cash-out
refinance.

Renovate, Paint, or Make Home Improvements -
make changes as you want, without needing landlord
permission.

Save on Taxes - mortgage interest is tax deductible*

*consult a tax advisor for professional advice



Mortgage
Terms

Your monthly mortgage payment is made up of several
components. This housing expense is commonly referred
to as P.I.T.I. or Principal, Interest, Taxes and Insurance.
Mortgage Insurance, Flood Insurance, and Homeowners
Association (HOA) fees may also be a portion of your total
payment.

Principal - The portion of your payment that is applied
to pay down your mortgage.

Interest - A charge for the use, or loan, of money. The
interest is calculated on unpaid principal balance.

Taxes - The county assessor charges property tax based
on the valuation of your home. For example, in California,
there are two tax installments due each year; one in
November, the second in April.

Homeowners Insurance - This pays for losses from
certain hazards, including fire. This standard insurance
pays for replacement costs based on actual cash value.

HOA Dues - Fees paid by homeowners within a
community of homes, condos, townhouses, or planned
unit developments (P.U.D.). HOA dues are collected to
cover the cost and maintenance of communal areas to
the property.

Mortgage Insurance (Ml) - Depending on your loan
program or the amount of your down payment, you may
be required to have MI. Anything less than 20% down — a
higher note of default — requires MI. Because loans with
small down payments involve substantially more risk
for the lender, they require insurance as a hedge against
borrower default. The cost of Ml varies according to your
loan type, down payment, and credit score. FHA Loans
charge a fee for life-of-loan mortgage insurance, called
Mortgage Insurance Premium (MIP). VA Loans charge

an upfront Guaranty Fee in lieu of a monthly mortgage
insurance fee.

Below is an overview of the types of closing costs you
may incur. When you apply for your loan, you will receive
a Loan Estimate and a booklet that will explain these
costs in detail. At loan closing, you will receive a Closing
Disclosure summarizing your actual loan costs and fees.

Appraisal Fee - Conducted by an independent appraisal
company, this pays for a statement of property value for
the lender. You will receive your own copy.

Credit Report Fee - This covers the cost of the credit
report that is run by an independent credit-reporting
agency and is used to prequalify you for a loan and to
underwrite your completed loan application.

Escrow Account - If you choose to have an escrow
account, have a government-funded FHA or VA Loan, or
if your down payment is less than 20%, the lender may
require you to establish an account held in trust for you
by the lender to pay the costs of your property taxes
and insurance. Your monthly payment will include the
loan Principal, Interest, Taxes, and Insurance (collectively,
P.I.T.I.).

Loan Discount - Often called discount points, a loan
discount is a one-time charge used to buy down your
specific transaction’s interest rate. One point is equal to
1% of the loan amount.

Loan Origination - This fee covers the lender’s costs
for originating your loan.

Title Charges and Document Preparation - The title
company may charge one-time fees for a title search
and examination, document preparation, notary fees,
recording fees, courier fees, and a settlement or closing
fee. There are two title policies with a one-time fee: a
lender’s title policy, which protects the lender against
losses due to defects on title, and a buyer's title policy,
which protects the borrower against defects on the title.

Prepaid Interest - Amount accrued on a daily basis
from the date of loan closing to the due date of your first
loan payment.

Taxes and Hazard Insurance - You will be expected
to pay for property taxes upfront, including the entire
year’s hazard insurance premium. In addition, you may
be required to allocate property taxes and property
insurance (may include homeowners, flood) into a
reserve account, called an impound account, held by the
lender.



My Home Tour Notes
Organize your thoughts about each open house.

Property Address:

Notes:

Property Address:

Notes:



Property Address:

Notes:

Property Address:

Notes:
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CMG Mortgage, Inc. dba CMG Home Loans dba CMG Financial, NMLS# 1820, is an equal housing lender. Licensed by the Department of Financial Protection and Innovation (DFPI) under the California
Residential Mortgage Lending Act No. 4150025. To verify our complete list of state licenses, please visit www.cmgfi.com/corporate/licensing and www.nmlsconsumeraccess.org.
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