
A BLUEPRINT FOR REAL ESTATE RESILIENCY 
In today’s real estate market, the key to success lies in building up your pipeline. This is 
a huge opportunity in this market.  
A downtick in interest rates = an uptick in activity. But if you wait until the market really 
“heats up” again, it may be too late. So, what are you doing RIGHT now to prepare? Our 
best course of action is to have as many real estate related conversations as possible. 
We need to be the experts. Their resource. A Chief Economist, of sorts.  
The best way to do this and to keep them consistently updated with crucial information 
is through authentic and factual content and information.  
There’s SO much information out there, and most of the headlines that our clients are 
seeing is 100% click-bait! You and I both know that a headline on the news is rarely truly 
credible to what’s really going on in our own market or with our own experiences.  
 
Our primary goal should be to provide our clients and prospects with as much 
information as we possibly can. This can be through your own Value Bombs, like what 
you’re reading here. It can be via newsletters, text messages, social media, personalized 
texts and calls, etc. Take it from your own knowledge and experience and use that to 
educate them.  
When we become trusted resources for them, that’s when we’ll truly see the results 
start to compound.  
Don’t forget to let me know how I can help you.  
Let’s do this!  
 


