
From First Call to Close – The Lender Who Knows

Our Builder Advantage Program is designed to help builders increase sales velocity, reduce
closing costs, and expand their qualified buyer pool. We combine innovative financing

solutions, strategic marketing, and consultative support to help you move inventory faster
and close more transactions.

Core Financing Solutions

Flexible Forward Commitments: Lock in interest rates on unsold homes with no upfront fee.
Builder contribution is paid at closing, aligning cost with revenue and preserving cash flow.

Extended Rate Locks: Secure buyer financing for up to 12 months with a free float-down
option within 60 days of closing.

Temporary Buydowns: Five structured options to reduce a buyer’s monthly payment for up
to 3 years, helping you move inventory faster.

100% Financing with Forgivable Second: No monthly payment, no income cap, and only a
620 credit score required. Expands your buyer pool with minimal friction.

Bridge Loans for Contingent Buyers: Structured so buyers don’t need to qualify for both
loans at once, allowing them to purchase before they sell.

Private Label Security Loans: Competitive second home and investment property financing
with better pricing in some cases, and no LLPAs.

Condo Project Approvals: We handle the entire process for FNMA, FHA, and VA condo
approvals so you can reach more qualified buyers.

Marketing and Sales Support

Turnkey Marketing Assets: Co-branded flyers, videos, MLS language, QR codes, and social
media content delivered fast.

Build & Lock Program: Help contingent buyers by offering financing promotions on their
current home to speed up the sale.

Promotional Financing Campaigns: Customizable promotions for seasonal sales, quick
move-ins, or targeted buyer segments.



Regulatory & Compliance Guidance: Support in navigating FHA, VA, FNMA, and state-
specific builder requirements.

Consultative Services

Community Launch Planning: Pre-sale event coordination, VIP buyer previews, and lender-
led financing workshops to generate early momentum.

Inventory Analysis & Strategy: Evaluate current and upcoming inventory to match with
optimal financing and marketing approaches.

Builder Staff Training: Onsite or virtual training for sales teams to present financing options
effectively.

Partnership Advantages

Single Point of Contact: A dedicated CMG Financial partner to manage the relationship and
ensure seamless execution.

Fast Turnaround: Marketing delivered fast and financing pre-approvals in as little as one
business day.

Proven Track Record: Over $400M raised in senior debt financing for residential land
developers and builders across multiple projects by The Sheir Team at CMG Home Loans.
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